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[AD®POBASI TPAHC®OPMALINSI BUSHEC-MO/IEJIEN
®UTHEC-KJIYBOB I'. HPKYTCKA: OT TPAJIMIIMOHHOI'O CEPBHCA
K KJIMEHTOOPUEHTUPOBAHHO DKOCHUCTEME

Annomayus. B ctatbe uccrnemnyercs mporiecc nudpoBoi Tpanchopmammu Ou3-
Hec-Mojieniell puTHec-KiIyooB B . MpkyTcke. AKTyallbHOCTh T€MbI 00YyCJIOBJICHA PO-
CTOM KOHKYPEHIIMH Ha PbIHKE (PUTHEC-yCIYT U U3MEHEHHEM MOTPEOUTENHCKOTO MOBE-
JICHUS B CTOPOHY OKUJIAHUS MEPCOHATM3MPOBAHHOTO, OECIIIOBHOTO U TEXHOJIOTMYECKH
HACBHIIIICHHOTO CepBHCca. ABTOP aHAIM3HUPYET, KaK TPAJAUIMOHHbBIE (DUTHEC-KITyObl WH-
TErpyupyroT HU(PPOBBIE TEXHOJIOTUU JJISi CO3AAHMS KIMEHTOOPUECHTHUPOBAHHBIX IKOCH-
CTeM, BKIIIOYAIONIUX MOOWJILHBIE NPWIOKEHHUS, HOCHUMBIE YCTPOMCTBA, OHJIAIH-
TPEKUHT, BUPTYaJIbHBIA KOHTEHT U CUCTEMbl YIPABICHUS KIMEHTCKHUM OIBITOM
(CRM). Ha ocHoBe IpOBEIEHHOTO HCCIEIOBAaHMS BBISBICHBI KIIIOUEBBIE JpailBephbl
1 6apeepbl MUPPOBU3ALINU, TIPEJIOKEHA TUIIOJIOTHST OM3HEC-Mojieel GpuTHec-KIyooB
B 3aBHCHMOCTH OT TJIyOWHBI MHTErpaluu IUGPOBBIX pelieHuid. Pe3ynbratsl paboTh
MOTYT OBITh HCIOJIB30BAaHBl PYKOBOJAUTEISIMU (PUTHEC-TIEHTPOB JIJIsl pa3pabOTKU CTpa-
Terui U(PPOBOTO Pa3BUTHS 1 TIOBBIIICHUS JIOSUTEHOCTH KJIIMCHTOB.

Kntoueswie cnosa. nudponas tpanchopmaius, Ou3zHec-MoAeNb, (GUTHEC-KITYO,
KITMEHTOOPUEHTUPOBAHHOCTh, YKOCHcTeMa, MpKyTCcK, huTHEC-UHAYCTPUSI.

A.V. Sultanov,
E.E. Bisikalo

DIGITAL TRANSFORMATION OF BUSINESS MODELS OF FITNESS
CLUBS IN IRKUTSK: FROM TRADITIONAL SERVICE
TO A CUSTOMER-CENTRIC ECOSYSTEM

Annotation. The article examines the process of digital transformation of busi-
ness models of fitness clubs in Irkutsk. The relevance of the topic is due to the grow-
Ing competition in the fitness services market and the change in consumer behavior
towards expectations of personalized, seamless and technology-rich service. The au-
thor analyzes how traditional fitness clubs integrate digital technologies to create cus-
tomer-centric ecosystems, including mobile applications, wearable devices, online
tracking, virtual content and customer experience management (CRM) systems.
Based on the conducted research, the key drivers and barriers of digitalization are
identified, and a typology of fitness club business models depending on the depth of
integration of digital solutions is proposed. The results of the work can be used by
fitness center managers to develop digital development strategies and increase cus-
tomer loyalty.
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Beenenue. CoBpeMeHHbIN pBIHOK (hUTHEC-yciyr B Poccum mepekuBaer sran
MHTEHCUBHOM TpaHCPOpMalliU, BbI3BAaHHBIN UG pOBHU3alMEed SKOHOMUKH U U3MEHe-
HUEM TOTPEeOUTENbCKUX mpeanouTreHui. I'modansHas nangemus 2020—2021 rr. BbI-
CTYNHJIa MOIIHBIM KaTaJlM3aTOPOM 3TOTO MPOIEcca, YCKOPUB BHEIPEHHE OHJIAMH-
TPEHUPOBOK, CUCTEM AMCTAHLIMOHHOTO KOHTPOJS M APYruX HU(poBBIX pemieHui [1,
c. 45]. UpKkyTcK, KaKk KpYNHbIA aJIMHUHUCTPATUBHBIA U KyJbTYpHBIA 1eHTp Bocrou-
HOMl Culupu, TeMOHCTPUPYET CXOKUE C OOIIEPOCCUNCKUMU TEHIEHIIUH, OJTHAKO 00-
JanaeT u cnerupuIecKUMH PETHOHAIbHBIMUA OCOOEHHOCTSAMHU, TAKUMU KaK YPOBEHb
1M(ppoBOl TPaMOTHOCTH HACEJIEHHUS W Pa3BUTHE TEIEKOMMYHUKAIMOHHON HH(pa-
CTPYKTYPBL.

TpanunonHas 6u3Hec-Mojenb (pUTHEC-KITyOa, OCHOBaHHAsl Ha Ipojaxe abo-
HEMEHTOB Ha JIOCTYIl K TPEHAKEPHOMY 3aJly WM IPYIIIOBBIM 3aHATHSIM, BCE MEHEE CO-
OTBETCTBYET 3alIpOCaM COBPEMEHHOro notpeduTesns. KiimeHThl 0:XK11at0T epcoHatu-
321110, THOKOCTh, MHTEPAKTUBHOCTh M MHTErPaLlii0 (UTHECA B CBOW LIMPPOBOM 00-
pa3 xu3HM [2]. B Hay4yHOU JMTEpaType aKTHUBHO IHUCKYTHPYIOTCS BOIIPOCHI, CBSI3aH-
HBIE€ C BJIUSHUEM IIU(PPOBBIX TEXHOJIOTHI HA MEPECTPOIKY LIETIOYEK CO3/AaHUs CTOU-
MOCTH B CEpBHCHBIX OTpacisix [3]. OmHAKO SMIIMPUYECKUE HCCIIEIOBAaHUsA, MOCBS-
nieHHble cnenuduke nU@poBod TpaHCchOpMAUM MMEHHO PETMOHAIBHBIX (PUTHEC-
PBIHKOB, B YaCTHOCTU HMPKYTCKOT'O, OCTAIOTCS (PparMEHTapHbIMH. DTO ONPENEISIET
aKTyaJbHOCTh M HAYYHYI0 HOBHU3HY JIAaHHOT'O MCCIIEIOBAaHUsS, HAMPABICHHOIO HA CH-
CTEMHBbI aHanu3 TpaHchopManuu OuszHec-Mojesnel ¢urTHec-kiy0oB T. MpkyTcka
B KOHTEKCTE MOCTPOCHUS KIMEHTOOPUEHTHUPOBAHHBIX SKOCUCTEM.

«lenpro UCCenoBaHUs SIBISIETCS aHajau3 MpolieccoB IuppoBoil TpaHchop-
Manuu OusHec-mojeneil putHec-kiyooB 1. MpkyTcka u pa3paboTKa TUIIOJIOTHU MO-
Jesieil Ha OCHOBE ITYOMHBI MHTETpalluy HU(GPOBBIX PEIICHUH.

J11st ToCTHKEHMsI TOCTaBJICHHOM LesTu ObLIH OTIpeIeNICHbI CIECTYIOLINE «3a1aun.

1. [IpoBecTu aHa/IM3 COBPEMEHHBIX TEOPETUKO-METOJOJIOTUYECKUX MOJIXO0/0B
K OTPE/ICNICHUIO TIOHATUN «1udpoBasi TpaHchopManus OU3HEC-MOJEHN» U «KITUEH-
TOOPUEHTHUPOBAHHAS IKOCUCTEMA» B CEPBUCHOM SKOHOMUKE.

2. BuisiBuTh KItOUeBbIe MU(PPOBBIE TEXHOJIOTHH, OKA3bIBAIOIINE HAMOOJBIICE
BIIMSIHUE Ha TpaHchopMalKio Ou3Hec-Moieield B PUTHEC-UHTYCTPHH.

3. UccnenoBaTh TeKylUui ypoBeHb HUGPOBU3ALNUNA U OCHOBHBIE HAlpaBICHUS
TpaHcopmaruu Ou3Hec-Mojaenen putHec-ki1yooB 1. UpkyTcka.

4. Onpenenuth (aKkTOpbl, CTUMYJIUPYIONIUE U CACPKUBAIOIIKE TIporiece -
pOBOI1 TpaHc(hOpMAaIIMK B PETHOHATBHBIX YCIOBUSX.

5. Pazpaborathk TUnonoruto OusHec-mojeneil ¢purHec-kiyoos r. Upkyrcka Ha
OCHOBE KpUTEpUs KIUEHTOOPUEHTUPOBAHHOCTH U MHTET ALK HU(POBBIX PEIICHUM.

MetonoJiorus uccjieq0BaHusa. MeToq0JIOTHYECKYI0 OCHOBY HCCIEAOBAHUS
COCTaBUJI KOMIUIEKC OOIEHAayUHbIX U CHEIUalbHbIX MeTon0B. Ha stame teopernue-
CKOTO aHaJli3a MPUMEHSUIMCh METO/bl CUCTEMATHU3AlMK U KJIacCU(UKALIMKA HAYyYHBIX
MOJIXO/JI0B, MPEACTABICHHBIX B TPYJaX OTCUECTBEHHBIX U 3apyO€KHBIX aBTOpOB. s
pElIeHUs] SMIIUPUIECKHUX 3a7a4 ObLUT HCIONIb30BaH METOJI AHKETHPOBAHUS PYKOBOIHU-
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Tene U MapKeToJoroB puTHec-ki1y0oB T. UpkyTcka (BpiOOpka n=15), a Takxe KOH-
TEHT-aHAJIN3 UX O(UITHAIBHBIX CATOB, MOOMIIBHBIX MPHIIOKEHUH M CTPAHUI] B COLIU-
aNbHBIX ceTax. Js cOopa mepBUYHON KOIMYECTBEHHON M KayecTBEHHOW MH(opMa-
MM TIPUMEHSIICS METOJ| CTPYKTYPUPOBAHHOTO MHTEPBBIO. OOpaboTKa MOTyYEHHBIX
JAHHBIX MPOBOAMIIACH C HCIIOJIb30BAHMEM METOJOB CPAaBHUTEIHHOTO M CTaTUCTHYE-
CKOTO aHaJln3a, YTO MO3BOJMJIO BBISIBUTH YCTOMUMBBIE 3aKOHOMEPHOCTH WU TEHJICH-
uu. s BU3yalln3aluu pe3ysibTaTOB HMCIIOJIB30BAIMCH METOBI TaOJMYHOTO M CXe-
MaTHYECKOTO MPE/ICTABICHUS JaHHBIX.

Pe3yabTaTsl M 00cy:kaenus. [IpoBeneHHoe uccinegoBaHuE IMO3BOJMIIO BbI-
SABUTb, YTO (PUTHEC-KIyObI T. MpKyTCKa HaXOAATCA HA Pa3HBIX CTAAMUIX IHPPOBOIL
TpaHcQopmaruu. YCIOBHO UX MOXXHO pa3JelUTh Ha TPU TPYNIBI MO TUITy OW3HEC-
Mozenu (Tadir.).

Tunonorus ousnec-mojeneit purHec-kiyooB r. UpkyTcka
TI0 YPOBHIO LIM(PPOBU3ALUH

Tun YpoBeHb
KnroueBbie xapakTepucTUKu [Tpumepsi
OousHec-mozenu | nudpoBU3aUU
TpaguumonHas Hwuskuit dokyc Ha oduiaiiH- CaiiT-Bu3uTKa, email-
MOCEIICHUSX, IpoAaka a0OHe- | PaCcCHUIKH, OHJIAH-
MEHTOB, MUHHMAaJILHOE KC- 3aIliCh HA 3aHATHSL.
M10JIb30BaHUE MU(PPOBHIX KaHa-
JIOB
['uGpugnas Cpennuit Coueranue odiaiiH- 1 oHIalH- | MOOUIBHOE IPUITOKEHUE
YCIIYT, UCTIOJIb30BaHUE MU(PPO- | C pacluCaHuEeM
BBIX UHCTPYMEHTOB ISl YA€P- | U OIUIaToM, (huTHEC-
JKaHUs KIIMEHTOB. OpacieTsl Ui BX0/1a,
OMOIMOTEeKa OHJIAMH-
TPEHUPOBOK.
KnuentoopueH- Bricokuit NHTerpanus nudpoBbIX TeX- ITepconanbHbIe IU(PO-
TUPOBaHHAs KO- HOJIOT'MI Ha BCEX dTanax K- BbI€ TPEHEPHI, UHTETPa-
cucTeMa €HTCKOT'O MyTH, CO3/IaHKE TIEP- | U1 C YMHBIMHU YCTPOM-
coHanu3upoBaHHOU 1eHHOCTH. | cTBamH (IoT), Al nns
aHaau3a JaHHBIX
Y PEKOMEHIALNN, TTOJI-
MHUCKa HA DKOCUCTEMY
CEpBHCOB (MUTaHHUE, BOC-
CTAHOBJICHHUE).

* ITo cocrostamro Ha 2024 1.

AHanu3 nokasai, yTo Juuib 0kosio 20 % uccrnenyeMbIx KiIyooB JEMOHCTPUPY-
0T MPU3HAKU TOCTPOCHMS KIMEHTOOPUEHTHUPOBAHHOM 3KOCHCTEMBI. KiltoueBbIMU
«apaiiBepaMny» UGPOBU3ALMH BBICTYNAIOT: YCUJICHHE KOHKYPEHIIUH, 3alpoC CO CTO-
POHBI KJIMEHTOB Ha IEPCOHATU3AIMIO, a TAKXXE HEOOXOIUMOCTh IUBEpCUPUKAIIH
10x0/10B. OCHOBHBIMU «OapbepaMu» SBIAIOTCS: BBICOKHE IEpPBOHAYAIbHbIC HHBE-
CTHUILIMH, HEJOCTATOK LHU(PPOBBIX KOMIIETEHIMI y MepcoHala U KOHCEPBATU3M YacTU
yIIPaBJICHIIEB.
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B kauecTBe HarjasAHOrO MpUMEPA CTPYKTYPbl KIMEHTOOPUEHTUPOBAHHOM 3KO-
CHCTEMBI ObLTa pa3paboTaHa cieayromias cxema (PUCYHOK).

LUundposoe agpo

p,aHHbIe O KNIMeHTe

|

MepcoHanbHble peKOMeHAaLum CepBUCbI 3KOCUCTEMDI
Wellness-koHcynbTayum OHNaH-TPEHUPOBKMU W HEeANEHAKH
Fefimurkaymna YmHoe NUTaHMe U HyTpUYWonorusa
YnpaeneHue NoANHCKOA U NOANBHOCTbIO TenemeguumHa 1
OdnaitH-kKny6

ApXUTEKTypa KIMEHTOOPUEHTUPOBAHHON 3KOCUCTEMBI
COBPEMEHHOI0 (puTHEC-KITy0a

Haubonee 3Ha4MMBIM pe3yJbTaTOM SIBISICTCS BBIBOJ O TOM, 4YTO IH(poBas
Tpanchopmarus st puTHec-KI1yooB I. pKyTcka nepectaer ObITh BOIIPOCOM Ollepa-
IIMOHHOHN A((HEKTUBHOCTH U CTAHOBUTCSI CTPATETHUYECKUM HMIIEPATUBOM, OIpPEIEIs-
IOIMM UX KOHKYPEHTOCIIOCOOHOCTH U IOJATOCPOUYHYIO YCTOMYUBOCTD.

BeiBoabl. [IpoBeneHHoe uccienoBaHUE MOATBEPAMIIO THIOTE3Y O TOM, YTO
PBIHOK (uTHEC-ycIyT T. UpKyTcka akTUBHO TpaHCHOPMHUPYETCS MO BIUSHUEM (-
POBBIX TEXHOJIOTWM, IBUTasiCh OT TPAIAWIMOHHBIX CEPBUCHBIX MOJENEH K CO3AaHMIO
MHTETPUPOBAHHBIX KIMEHTOOPUEHTUPOBAHHBIX 3KocucTeM. HayuHnast HoBU3Ha pado-
ThI 3aKJIIOYAETCS B pa3paboTKe M anpoOaluy Ha PErMOHAILHOM MaTepuaie THUIOJIO-
ruu OusHec-Mojenel, KOTopas MOXKET CIyXXHUTh JAMATHOCTUYECKUM HHCTPYMEHTOM
11 MEHEKEPOB (PUTHEC-UHAYCTPHUU.

BaxHOCTh MOTYYEHHBIX PE3yJIbTATOB COCTOUT B TOM, YTO OHH TO3BOJISIOT HE
TOJILKO KOHCTaTHPOBATh TEKYIIEE€ COCTOSIHHE PBIHKA, HO M BBICTPAMBATh CTPATETHH
1u(ppOBOrO Pa3BUTHS, (POKYCHUPYSACh HA CO3JAHUU NOTOJHUTEIHFHOW LEHHOCTU IS
KIueHTa. B nanpHemeM ucciieqoBaHrne MOXKET OBITh MPOJODKEHO B HApPaBICHUH
YIIyOJIEHHOTO aHajau3a SKOHOMUYECKON 3(P(EKTUBHOCTH Pa3JIMYHBIX TUIIOB LUDPO-
BBIX OM3HEC-MOJIENEH, a TaK)Ke M3YUCHUS BIUSHUS MaKpOIKOHOMUYECKUX (DaKTOPOB
Ha CKOpPOCTh MHU(POBON TpaHCHOpMaAIMK PErHOHAIBHBIX (DUTHEC-PHIHKOB CHOupH
u JlaneHero Boctoka.
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